
WORK HISTORY

As s es s ed client needs  bas ed on current
objectives , s upply and demand, and s eas onable
variables .
Developed cus tomer relations hips  with more
than 100 local phys icians  and dental practices
around the Bois e area in 3 years .
Cooperated with the s ales  and marketing team
leaders  to determine bes t products  to promote
or withdraw.

S enior S ales  Repres entative
Pharma Es t.
March 2018 to Present

Retail S ales  Executive
Challhoub Group
August 2011 to October 2018
Provided prompt cus tomer s ervice in opening of new
accounts  and helped maintain s ales  culture.

EDUCATIONAL BACKGROUND

Ain S hams  Univers ity
Efypt
Bachelor's  Degree in commerce,
Major in Accounting
2011 

ABOUT ME

Res ults -oriented s ales
repres entative with 6 years  of
experience, three as  a s ales
manager, looking to leverage the
knowledge of office s upply s ales
and maintaining client
relations hips  to exceed s ales  goals
through ambitious  s trategies .

SKILLS & PROFICIENCIES

Product knowledge.
Client acquis ition and retention.
Goal s etting and forecas ting.
Clos ing s ales .
Written and verbal communication.

CERTIFICATION & VOLUNTEER WORK

Volunteer S ales  As s is tant
Charity As s ociation
2008-2010
Collaborated with a team of 10
volunteers  to rais e funds , and
renovate the as s ociation.

235459875666
Amjad@ gmail.comAmjad Akram

Sales Representative


